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Executive Summary & Recommendations

· We advocate a volumetric WET, to be implemented by an amendment to the A New Tax System (Wine Equalisation Tax) Act 1999 (Cth), and not as an Excise Duty.

· The volumetric WET rate would be set to ensure revenue neutrality for the Commonwealth Government in the year of implementation. Modelling undertaken by the Independent Wineries Association on 2000/01 WET revenue suggests that this base rate would be $13.80 per litre of alcohol (lal) for table wine less the value of applicable rebates. 

· A base rate would be set for fortified wine of alcohol content between 15% alcohol by volume (abv) and 22% abv of $15.00 per lal less the value of applicable rebates.

· To encourage the production of low alcohol wine a base rate for wines with an alcohol content of 6.5% abv or less would be set at $8.00 per lal less the value of applicable rebates.

· These base rates would be indexed in line with the CPI bi-annually in February and August to preserve the real value of the Commonwealth revenue base.

1. Current Issues

Complex Administrative Regime

The current system of wine taxation in Australia is overly burdensome on wine producers and is governed by a complex administrative and compliance systems.  In addition to the Goods and Services Tax (GST), wine producers must comply with the Wine Equalisation Tax (WET).  The WET in turn operates in conjunction  with a complicated rebate system in respect of cellar door sales that requires application for both state subsidies and an even more complicated Commonwealth WET credit system.  Overall, the WET is an onerous bookkeeping burden on small wineries that are mostly family-based.  Most small wineries’ cellar door sales are well below the Commonwealth rebate threshold of  $580,000 of wholesale value of cellar door sales.  Any unclaimed rebate does not extend to wholesale sales.  The WET rebate scheme does not compensate small winemakers the way the Government intended.  

Inequitable treatment between types of wine

The WET discriminates against premium wines and favours cheap bottled and cask wines.  Most small wineries focus on premium wines and do not have the volume or production capabilities to compete with the cheaper methods of the larger wineries in terms of wholesale sales.  The WET favours larger producers while penalising premium wines and quality improvement within the industry.  The problems inherent in the current taxation system are exemplified by the fall in cellar-door sales that are currently being experienced by a large number in the industry.

The current WET system is a barrier to the development of quality wine in Australia.  The introduction of a volumetric tax would then provide a more level playing field for wine in the Australian alcohol market.

Adopting a volumetric WET tax would give small winemakers a choice as to how, where and when they develop their businesses.  Currently the Government is interfering by offering a rebate for tourism development (through a cellar door rebate) that does not necessarily suit all small wine businesses.  

Wine Tourism

Small, premium wine producers are a large part of the Australian wine tourism industry.  The Government recognises the benefits that wineries and wine tourism bring to regional employment and has commissioned a Review of Wine Tourism and Wine Exports to examine this important sector within the Australian economy.  Given the manner in which the WET penalises these smaller producers, they find it difficult to enhance their wine tourism prospects when products face a relative price disadvantage and cannot compete on the wholesale market.

This is especially damaging in the instance of Tasmania, where most small winemaking businesses cannot survive from wine tourism alone due to the small population and underdeveloped tourism market.  Wholesale sales are imperative to small Tasmanian wineries and offer a stream of income that is not reliant on good weather and the local economy.

Inconsistent policy of alcohol taxation

The WET is a tax that is inconsistent with the system of taxation on most other forms of alcohol in the Australian market – being a tax on the alcohol content (alcohol by volume or “ABV”).  A volumetric tax would tax wine according to alcohol content and therefore would align tax paid with alcohol content.  This will end the current favourable taxation treatment of cask wine, which the Government has admitted is concessional:

The Wine Equalisation Tax will be levied at such a rate that the price of a four-litre cask of wine need only increase by the estimated general price increase associated with indirect tax reform; ie 1.9 per cent. The concessional tax treatment of the alcohol content of cask wine will therefore be preserved.

This current treatment has resulted in the whole wine industry, including every day bottled wine such as Jacobs Creek, being a target of the anti drug and alcohol lobby.

Health and Alcohol Abuse Issues

The low price structure for cask and cheaper bottled wine, that the current WET helps sustain, has been strongly associated with a number of significant health issues in the area of alcohol abuse. At the moment cask wine pays on average six cents per standard drink.  A volumetric tax, by taxing products according to their alcohol content and not their price, would more accurately reflect any harm done from consumption of the product.  A volumetric tax would no longer provide incentives to producers of cask wine to produce the very low cost per standard drink product  and would prevent/reduce dumping of cheap imported wine onto the Australian market.  A volumetric tax could be engineered to give a concession to low alcohol cask wine, thus providing incentives for producers to reduce their tax liability while providing a n alternative choice for consumers 

Distortions in the market due to taxation

Most other alcoholic beverages are subject to a volumetric tax, while wine remains under an ad-valorem tax.  This has in the past led to the creation or alteration of products solely on a taxation basis.

2. Possible solutions

A. 600,000 Litre WET Exemption

Some segments of the wine industry have proposed that smaller producers be exempt from the WET.  This proposal is not as attractive as a volumetric WET for several reasons. First, this proposal would result in a significant loss to revenue for the Government, while a revenue neutral volumetric wine tax could be introduced at a rate that would be revenue neutral across the wine industry. 

Any new exemption has the potential to perpetuate a division in the wine industry.  Currently the wine industry is divided through the “concessional treatment of cask wine”.  To reverse this through a 600,000 litre WET exemption would not unite the industry and bring more headaches for the policy makers.

While this proposal may assist smaller wineries it does not address some of the above-mentioned concerns, as it would not encourage an industry-wide focus on quality.  It would also not reverse the current industry focus on cheap products.   It does not address the dumping of imported cheap wine that in some instances may be subsidised by foreign  governments.
B. Implementation of a Volumetric WET

With the implementation of a volumetric WET, wine would be taxed according to its alcohol content, per litre of alcohol (lal), and not by its price.  We advocate a volumetric WET which  would be implemented through an amendment to the A New Tax System (Wine Equalisation Tax) Act 1999 (Cth), and not as an Excise Duty.

The volumetric WET rate would be set at such a rate that ensures revenue neutrality for the Commonwealth Government in the year of implementation.  Modelling undertaken by the Independent Wineries Association on 2000/01 WET collections suggests that a revenue neutral base rate for a volumetric WET would be $13.80 lal for table wine and $15.00 per lal for fortified wine.  A volumetric WET is a more attractive option for the Government than blanket exemptions for small producers from the existing WET system.  This is because it not only alleviates the tax burden on small wineries but also preserves the Commonwealth’s revenue base from wine.  This rate would be indexed in line with the CPI annually  in June to preserve the real value of the Commonwealth’s revenue base.

The nature of a volumetric WET ensures that it would ease the administrative burden on small wineries.  The collection mechanism for the volumetric WET would remain within the Business Activity Statement (BAS), administered by the Australian Taxation Office (ATO).  This would minimise any costs of adjustment to the new system of taxation on wine, the legislation is already in place to allow for this.  

The introduction of a volumetric WET would mean that the Commonwealth Cellar Door Rebate scheme would no longer need to be paid.  This is because a volumetric WET would no longer penalise small, quality-focused, wineries as the current WET does.  This eases the administrative burden on small wineries.  The payments made under the Commonwealth Cellar Door Rebate scheme would be incorporated into the calculations for a revenue neutral volumetric rate and therefore abolish the complexity of wineries having to determine what their Commonwealth rebate would be.

The last step in implementation of a volumetric WET would be to retain a State based subsidy scheme for cellar door sales.  The retention of a State cellar door subsidy scheme helps to encourage regional wine tourism. 

Measuring the Potential Benefits of a Volumetric WET

Gail Kinsella & Co have developed a Volumetric WET Ready Reckoner which enables individual wineries to quantify the tax differential on wine sales under a revenue neutral volumetric WET. The Ready Reckoner has been reviewed by Chris Murphy of Econtech.  Econtech has confirmed that the methodology used by the Ready Reckoner is sound and produces correct wine tax saving calculations (not including GST) based on the assumptions which underlie the model.

The introduction of a volumetric WET, as outlined above, would result in a significant sales increase to smaller wineries.  Table 1, below, outlines the results found in Appendix One – Ready Reckoner Results, showing the tax savings for a variety of small wineries.  Table 1 assumes that smaller wineries focus more on premium wines (i.e. wines with a higher price per bottle) than medium to large wineries.  As such, it is assumed that as sales volume rises the average wholesale price per bottle falls.

Table 1 – Small Winery Tax Savings
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The Structure of Volumetric WET rates

The proposed volumetric WET would be structured so as to achieve revenue neutrality for the Commonwealth Government encompassing the Federal Cellar Door  rebate.  It would also be structured so as to take account of wines with different alcoholic strengths.  As such, the rate of $13.80 per lal applies for table wine with an alcohol by volume (abv) of between  8% abv and 15.0% abv .  For wines with an abv of over 15.0% abv and up to 22% abv, the rate would be $15.00 per lal, to reflect the different nature of fortified wines.  For low alcohol wines, the rate would be $8.00 per lal, as a significant incentive to produce low alcohol wines.  Table 2 summarises the different applicable rates.

Table 2 – Summary of Volumetric WET rates

	Wine Type
	    *Volumetric Rate/lal

	Fortified Wine
	$15.00

	Table Wine
	$13.80

	Low Alcohol Wine
	 $8.00


* 
allowance needs to be made for the existing Federal Cellar Door Rebate this will decrease these values slightly

Low Alcohol Wines

Under the current Wine Equalisation Tax (WET) regime wine products below 8% abv do not come under the WET however, they are taxed under excise and pay $33.75 per lal.  Only grape wine is defined under the WET to include all alcohol strengths.  This does not encourage responsible consumption of low alcoholic beverages.  Under a volumetric WET system, a lower rate would apply for low alcohol wines.  The implementation of a volumetric WET regime is therefore a more health conscious system than the current WET. 

Appendix One – Ready Reckoner Results

A. Ready Reckoner Calculator With Instructions

B. Ready Reckoner Example With 2,000 Cases All Cellar Door

C. Ready Reckoner Example With 2,000 Cases Mostly Cellar Door 

D. Ready Reckoner Example With 4,000 Cases Half Sold Cellar Door 

E. Ready Reckoner Example With 6,000 Cases Half Sold Cellar Door

F. Ready Reckoner Example With 8,000 Cases Half Sold Cellar Door

Ready Reckoner Example With 10,000 Cases Half Sold Cellar Door 

[image: image3.emf]Appendix A - Ready Reckoner Calculator With Instructions 

Developed by Gail Kinsela and Co and approved by Econtech

(for calculation of WET: volumetric versus ad valorem - GST is constant for both)

Total Number of 12 Bottle Cases Produced at Winery -                       

- Number for Export -                       

- Number for Domestic -                       

Cellar Door Cases (includes mail orders) -                       

(1)

Domestic Wholesale Cases -                       

(1A)

Wholesale Price Per 12 Bottle Case - $                    

Retail Price For Cellar Door Per 12 Bottle Case - $                    

Wholesale Value of Wholesale Sales - $                    

(2)

Wholesale Value of Cellar Door Sales - $                     (3)

Average Alcohol Strength (% abv) 0.0%

Cellar Door Sales (includes mail orders)

- WET Liability - $                    

(4)

- less State Cellar Door Rebate - $                    

(5)

- less Federal Cellar Door Rebate - $                    

(6)

total - $                    

- Total WET Liability after rebates - $                    

(7)

- Volumetric Wine Tax Liability - $                    

(8)

- less State Cellar Door Rebate - $                    

(9)

- Total Volumetric Wine Tax Liability after rebates - $                    

(10)

Change in Tax Liability on Cellar Door Sales $0

(11)

Wholesale Sales

- WET Liability - $                    

(12)

- Volumetric Wine Tax Liability - $                    

(13)

Change in Tax Liability on Wholesale Sales $0

(14)

Total WET payable -                       

(15)

Total Volumetric Wine Tax Payable -                       

(16)

Total Savings

$0

(17)

NOTE: Enter data only into highlighted cells!

Instructions:

8.  Multiply figure 

(1)

 by 9 (to get litres of wine), then multiply again by average alcohol strength (for 12%, multiply by 

0.12).  Multiply again by $13.80 (VWT rate).

11.  Subtract tax payable under the WET figure (figure(

7

)) from tax payable under introduction of VWT (figure 

(10)

).

10.  Subtract figure (

9

) from (

8

) to get VWT tax liability after rebates.

9.  VWT State Cellar Door Rebate is equal to the WET State Cellar Door Rebate (figure (

5

)) when WET State Cellar 

Door Rebate (figure (

5

)) is less than the VWT Liability (figure (

8

)), otherwise it is equal to the VWT liability (figure 

(

8

)).

7.  Subtract figures 

(5)

 and 

(6)

 from 

(4).

READY RECKONER:

6.  Multiply figure 

(3)

 by 14% (0.14) if figure 

(3)

 is less than $300,000.  Multiply any amount above $300,000 and 

below $580,000 by 15% (0.15) and subtract this from $42,000.  If this is greater than $42,000, enter zero here.  This 

means (

3

) is greater than $580,000 (so the Cth rebate is $0).

1.  Fill in the cellar door case sales.

2.  Multiply the number of cases sold wholesale by the wholesale price (per case).

3.  Multiply the number of cases sold at the cellar door (including mail order sales) by 1/2 the retail price (per case).

4.  Multiply figure 

(3)

 by 29% (or 0.29).

5.  Multiply figure 

(3)

 by 15% (or 0.15).



[image: image4.emf]Appendix B - Ready Reckoner Example With 2,000 Cases All Cellar Door

Developed by Gail Kinsela and Co and approved by Econtech

(for calculation of WET: volumetric versus ad valorem - GST is constant for both)

Total Number of 12 Bottle Cases Produced at Winery 2,000                    

- Number for Export -                       

- Number for Domestic 2,000                    

Cellar Door Cases (includes mail orders) 2,000                    

(1)

Domestic Wholesale Cases -                       

(1A)

Wholesale Price Per 12 Bottle Case 120 $                    

Retail Price For Cellar Door Per 12 Bottle Case 240 $                    

Wholesale Value of Wholesale Sales - $                    

(2)

Wholesale Value of Cellar Door Sales 240,000 $              (3)

Average Alcohol Strength (% abv) 12.5%

Cellar Door Sales (includes mail orders)

- WET Liability 69,600 $               

(4)

- less State Cellar Door Rebate 36,000 $               

(5)

- less Federal Cellar Door Rebate 33,600 $               

(6)

total 69,600 $               

- Total WET Liability after rebates - $                    

(7)

- Volumetric Wine Tax Liability 31,050 $               

(8)

- less State Cellar Door Rebate 31,050 $               

(9)

- Total Volumetric Wine Tax Liability after rebates - $                    

(10)

Change in Tax Liability on Cellar Door Sales $0

(11)

Wholesale Sales

- WET Liability - $                    

(12)

- Volumetric Wine Tax Liability - $                    

(13)

Change in Tax Liability on Wholesale Sales $0

(14)

Total WET payable -                       

(15)

Total Volumetric Wine Tax Payable -                       

(16)

Total Savings

$0

(17)

NOTE: A negative number indicates less tax paid, while a positive figure represents more tax paid 

under the VWT system

READY RECKONER:



[image: image5.emf]Appendix C - Ready Reckoner Example With 2,000 Cases Mostly Cellar Door 

Developed by Gail Kinsela and Co and approved by Econtech

(for calculation of WET: volumetric versus ad valorem - GST is constant for both)

Total Number of 12 Bottle Cases Produced at Winery 2,000                    

- Number for Export -                       

- Number for Domestic 2,000                    

Cellar Door Cases (includes mail orders) 1,200                    

(1)

Domestic Wholesale Cases 800                       

(1A)

Wholesale Price Per 12 Bottle Case 120 $                    

Retail Price For Cellar Door Per 12 Bottle Case 240 $                    

Wholesale Value of Wholesale Sales 96,000 $               

(2)

Wholesale Value of Cellar Door Sales 144,000 $              (3)

Average Alcohol Strength (% abv) 12.5%

Cellar Door Sales (includes mail orders)

- WET Liability 41,760 $               

(4)

- less State Cellar Door Rebate 21,600 $               

(5)

- less Federal Cellar Door Rebate 20,160 $               

(6)

total 41,760 $               

- Total WET Liability after rebates - $                    

(7)

- Volumetric Wine Tax Liability 18,630 $               

(8)

- less State Cellar Door Rebate 18,630 $               

(9)

- Total Volumetric Wine Tax Liability after rebates - $                    

(10)

Change in Tax Liability on Cellar Door Sales $0

(11)

Wholesale Sales

- WET Liability 27,840 $               

(12)

- Volumetric Wine Tax Liability 12,420 $               

(13)

Change in Tax Liability on Wholesale Sales -$15,420

(14)

Total WET payable 27,840                  

(15)

Total Volumetric Wine Tax Payable 12,420                  

(16)

Total Savings

-$15,420

(17)

NOTE: A negative number indicates less tax paid, while a positive figure represents more tax paid 

under the VWT system

READY RECKONER:



[image: image6.emf]Appendix D - Ready Reckoner Example With 4,000 Cases Half Sold Cellar Door 

Developed by Gail Kinsela and Co and approved by Econtech

(for calculation of WET: volumetric versus ad valorem - GST is constant for both)

Total Number of 12 Bottle Cases Produced at Winery 4,000                    

- Number for Export -                       

- Number for Domestic 4,000                    

Cellar Door Cases (includes mail orders) 2,000                    

(1)

Domestic Wholesale Cases 2,000                    

(1A)

Wholesale Price Per 12 Bottle Case 120 $                    

Retail Price For Cellar Door Per 12 Bottle Case 240 $                    

Wholesale Value of Wholesale Sales 240,000 $             

(2)

Wholesale Value of Cellar Door Sales 240,000 $              (3)

Average Alcohol Strength (% abv) 12.5%

Cellar Door Sales (includes mail orders)

- WET Liability 69,600 $               

(4)

- less State Cellar Door Rebate 36,000 $               

(5)

- less Federal Cellar Door Rebate 33,600 $               

(6)

total 69,600 $               

- Total WET Liability after rebates - $                    

(7)

- Volumetric Wine Tax Liability 31,050 $               

(8)

- less State Cellar Door Rebate 31,050 $               

(9)

- Total Volumetric Wine Tax Liability after rebates - $                    

(10)

Change in Tax Liability on Cellar Door Sales $0

(11)

Wholesale Sales

- WET Liability 69,600 $               

(12)

- Volumetric Wine Tax Liability 31,050 $               

(13)

Change in Tax Liability on Wholesale Sales -$38,550

(14)

Total WET payable 69,600                  

(15)

Total Volumetric Wine Tax Payable 31,050                  

(16)

Total Savings

-$38,550

(17)

NOTE: A negative number indicates less tax paid, while a positive figure represents more tax paid 

under the VWT system

READY RECKONER:



[image: image7.emf]Appendix E - Ready Reckoner Example With 6,000 Cases Half Sold Cellar Door

Developed by Gail Kinsela and Co and approved by Econtech

(for calculation of WET: volumetric versus ad valorem - GST is constant for both)

Total Number of 12 Bottle Cases Produced at Winery 6,000                    

- Number for Export -                       

- Number for Domestic 6,000                    

Cellar Door Cases (includes mail orders) 3,000                    

(1)

Domestic Wholesale Cases 3,000                    

(1A)

Wholesale Price Per 12 Bottle Case 96 $                      

Retail Price For Cellar Door Per 12 Bottle Case 192 $                    

Wholesale Value of Wholesale Sales 288,000 $             

(2)

Wholesale Value of Cellar Door Sales 288,000 $              (3)

Average Alcohol Strength (% abv) 12.0%

Cellar Door Sales (includes mail orders)

- WET Liability 83,520 $               

(4)

- less State Cellar Door Rebate 43,200 $               

(5)

- less Federal Cellar Door Rebate 40,320 $               

(6)

total 83,520 $               

- Total WET Liability after rebates - $                    

(7)

- Volumetric Wine Tax Liability 44,712 $               

(8)

- less State Cellar Door Rebate 43,200 $               

(9)

- Total Volumetric Wine Tax Liability after rebates 1,512 $                 

(10)

Change in Tax Liability on Cellar Door Sales $1,512

(11)

Wholesale Sales

- WET Liability 83,520 $               

(12)

- Volumetric Wine Tax Liability 44,712 $               

(13)

Change in Tax Liability on Wholesale Sales -$38,808

(14)

Total WET payable 83,520                  

(15)

Total Volumetric Wine Tax Payable 46,224                  

(16)

Total Savings

-$37,296

(17)

NOTE: A negative number indicates less tax paid, while a positive figure represents more tax paid 

under the VWT system

READY RECKONER:



[image: image8.emf]Appendix F - Ready Reckoner Example With 8,000 Cases Half Sold Cellar Door

Developed by Gail Kinsela and Co and approved by Econtech

(for calculation of WET: volumetric versus ad valorem - GST is constant for both)

Total Number of 12 Bottle Cases Produced at Winery 8,000                    

- Number for Export -                       

- Number for Domestic 8,000                    

Cellar Door Cases (includes mail orders) 4,000                    

(1)

Domestic Wholesale Cases 4,000                    

(1A)

Wholesale Price Per 12 Bottle Case 96 $                      

Retail Price For Cellar Door Per 12 Bottle Case 192 $                    

Wholesale Value of Wholesale Sales 384,000 $             

(2)

Wholesale Value of Cellar Door Sales 384,000 $              (3)

Average Alcohol Strength (% abv) 12.0%

Cellar Door Sales (includes mail orders)

- WET Liability 111,360 $             

(4)

- less State Cellar Door Rebate 57,600 $               

(5)

- less Federal Cellar Door Rebate 29,400 $               

(6)

total 87,000 $               

- Total WET Liability after rebates 24,360 $               

(7)

- Volumetric Wine Tax Liability 59,616 $               

(8)

- less State Cellar Door Rebate 57,600 $               

(9)

- Total Volumetric Wine Tax Liability after rebates 2,016 $                 

(10)

Change in Tax Liability on Cellar Door Sales -$22,344

(11)

Wholesale Sales

- WET Liability 111,360 $             

(12)

- Volumetric Wine Tax Liability 59,616 $               

(13)

Change in Tax Liability on Wholesale Sales -$51,744

(14)

Total WET payable 135,720                

(15)

Total Volumetric Wine Tax Payable 61,632                  

(16)

Total Savings

-$74,088

(17)

NOTE: A negative number indicates less tax paid, while a positive figure represents more tax paid 

under the VWT system

READY RECKONER:



G. [image: image9.emf]Appendix G - Ready Reckoner Example With 10,000 Cases Half Sold Cellar Door 

Developed by Gail Kinsela and Co and approved by Econtech

(for calculation of WET: volumetric versus ad valorem - GST is constant for both)

Total Number of 12 Bottle Cases Produced at Winery 10,000                  

- Number for Export -                       

- Number for Domestic 10,000                  

Cellar Door Cases (includes mail orders) 5,000                    

(1)

Domestic Wholesale Cases 5,000                    

(1A)

Wholesale Price Per 12 Bottle Case 74 $                      

Retail Price For Cellar Door Per 12 Bottle Case 148 $                    

Wholesale Value of Wholesale Sales 370,000 $             

(2)

Wholesale Value of Cellar Door Sales 370,000 $              (3)

Average Alcohol Strength (% abv) 12.0%

Cellar Door Sales (includes mail orders)

- WET Liability 107,300 $             

(4)

- less State Cellar Door Rebate 55,500 $               

(5)

- less Federal Cellar Door Rebate 31,500 $               

(6)

total 87,000 $               

- Total WET Liability after rebates 20,300 $               

(7)

- Volumetric Wine Tax Liability 74,520 $               

(8)

- less State Cellar Door Rebate 55,500 $               

(9)

- Total Volumetric Wine Tax Liability after rebates 19,020 $               

(10)

Change in Tax Liability on Cellar Door Sales -$1,280

(11)

Wholesale Sales

- WET Liability 107,300 $             

(12)

- Volumetric Wine Tax Liability 74,520 $               

(13)

Change in Tax Liability on Wholesale Sales -$32,780

(14)

Total WET payable 127,600                

(15)

Total Volumetric Wine Tax Payable 93,540                  

(16)

Total Savings

-$34,060

(17)

NOTE: A negative number indicates less tax paid, while a positive figure represents more tax paid 

under the VWT system

READY RECKONER:
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				Penolds Grange				Winery Sales		Wholesale Price		Cellar Door Sales		Tax Saving

		Price per case ($)		$   1,131.33				Cases		Per Bottle

		Price per bottle ($)		$   188.55				2,000		$   10.00		2,000.00		$0.00

		WET per bottle ($)		$   42.39				2,000		$   10.00		1,200.00		($15,420.00)

		ABV (%)		13.0%				4,000		$   10.00		2,000.00		($38,550.00)

		Volumetric WET per bottle ($)		$   1.35				6,000		$   8.00		3,000.00		($37,296.00)

		Tax Difference ($)		$   41.04				8,000		$   8.00		4,000.00		($74,088.00)

		Tax Difference (%)		96.8%				10,000		$   7.00		5,000.00		($34,060.00)

		New Price per bottle ($)		$   147.51

		Price Difference (%)		(0.2%)

				Wolf Blass Black Label Shiraz Merlot

		Price per case ($)		$   490.20

		Price per bottle ($)		$   81.70

		WET per bottle ($)		$   18.37

		ABV (%)		13.0%

		Volumetric WET per bottle ($)		$   1.35

		Tax Difference ($)		$   17.02

		Tax Difference (%)		92.7%

		New Price per bottle ($)		$   64.68

		Price Difference (%)		(0.2%)

				Yalumba "The Octavius"

		Price per case ($)		$   361.20

		Price per bottle ($)		$   60.20

		WET per bottle ($)		$   13.53

		ABV (%)		13.0%

		Volumetric WET per bottle ($)		$   1.35

		Tax Difference ($)		$   12.19

		Tax Difference (%)		90.1%

		New Price per bottle ($)		$   48.01

		Price Difference (%)		(0.2%)
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